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CAPITAL STRUCTURE as of 8/31/19
Total Debt $3719 mill.

LT Debt $3463 mill. LT Interest $190 mill.

No Defined Benefit Pension Plan
Preferred Stock None

Common Stock 1,561,052,333 shares
Class A shares: 315,024,752

Class B shares: 1,246,007,581

MARKET CAP: $148.0 billion (Large Cap)

Due in 5 Yrs $500 mill.
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BUSINESS: NIKE designs, develops, and markets footwear, ap-
parel, equipment, and accessories. Sells products to retail ac-
counts, through NIKE-owned stores and the Internet, and through a
mix of independent distributors and licensees in numerous coun-
tries. Offerings are focused in six categories: running, basketball,
the Jordan brand, football (soccer), training, and sportswear. There

is another product line for kids. Has about 76,700 employees (in-
cluding part-timers). Swoosh, LLC, owns 77.7% CI. A shares,
16.3% Cl. B; officers/directors, 3.8% of Cl. B; The Vanguard Group,
8.2%; BlackRock, 6.8% (8/19 proxy). Chairman & CEO: Mark G.
Parker. Inc.: Oregon. Address: One Bowerman Drive, Beaverton,
OR 97005. Telephone: 503-671-6453. Internet: www.nikeinc.com.
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ANNUAL RATES  Past

of change (persh) 10 Yrs

Sales 9.5%
“Cash Flow” 11.5%
Earnings 11.5%
Dividends 14.0% 14.0%
Book Value 5.0% 1.5%
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Fiscal | QUARTERLY SALES (8 mill) A
ot |Aug.31 Nov.30 Feb.28 May 31

Full
Fiscal
Year

Ends

2016 | 8414 7686 8032 8244

2017 | 9061 8180 8432 8677

2018 | 9070 8554 8984 9789

2019 | 9948 9374 9611 10184
10660 10075 10400 11055

32376
34350
36397
39117
42190

2020
Fiscal EARNINGS PER SHARE AB
Aug.31 Nov.30 Feb.28 May 31

Full
Fiscal
Year

Year
Ends
2016 .67 45 .55 49
2017 73 .50 .68 .60
2018 57 46 .68 .69

.67 52 .68 .62

.86 .58 77 .79

2.16
251
2.40
2.49
3.00

2019
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QUARTERLY DIVIDENDS PAID C=
Mar.31 Jun.30 Sep.30 Dec.31
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Year

Cal-

endar

2015 14 14 14 14

2016 .16 .16 .16 .16

2017 .18 .18 .18 .18
.20 .20 .20 .20
22 22 22 22

56
.64
12
80

NIKE shares are trading above the
$90 level for the first time in their his-
tory. August-period results (fiscal years
end May 31st) topped expectations on both
the sales and earnings lines by a hand-
some margin. New products and invest-
ments in e-commerce are driving the top-
line needle higher. Sales in China rose
27% year over year, while the vital North
American market, posted a gain of 4%.
Product innovation and an improved Inter-
net presence are helping, and the company
is making leaps in areas where it needs to.
For this particular quarter, those would be
the women’s segment and the back-to-
school window.

Share net should jump to the $3.00
mark in fiscal 2020. A $0.15 earnings
beat in the August period has prompted us
to add a dime onto our call, which now
represents a 17% annual advance. Mar-
gins have been rising of late thanks to the
NIKE Direct movement. This alteration to
the business model has the company sell-
ing more items at full price in its own
stores and on its Web site, in favor of
using discounted retailers. Of note, the
likes of Foot Locker, Nordstrom, and

Dick’s Sporting Goods still have key rela-
tionships to move merchandise for the
swoosh. With that, we look for sales to
eclipse the $42 billion mark in the current
fiscal campaign.

The recent NBA-China troubles does
not overly concern us. A social media
post from the GM of the Houston Rockets
angered the Chinese government and dis-
rupted the NBA's preseason tour. Yes,
NIKE uses NBA players as ambassadors,
but it has spent more than 30 years build-
ing relationships with Chinese consumers
(and the government), and the swoosh is a
global athletic brand not entirely associa-
ted with one sport or one country.

These high-quality and timely shares
are best-suited for investors with a
short-term view. With the quotation
reaching all-time highs, prospects for both
the 18-month window and 3- to 5-year
span are not ideal for those looking to in-
itiate a position here. The best way to play
it at this time would be an approach that
looks to capitalize on the room we believe
this blue chip still has to run in the com-
ing six to 12 months.

Erik M. Manning October 25, 2019

2018

2019
(A) Fiscal years end May 31st. (B) Diluted
earnings. Excludes nonrecurring: ‘03, (25¢);

due to tax law change. Next egs. report due

late December.

share of Class B.

(D) Includes 21¢ dividend paid December
(C) Dividends historically paid in early January, | 2012. (E) In millions, adjusted for splits.
'07, 2¢; '08, 8¢; 09, (13¢); '13, 1¢; '18, ($1.23) | April, July, and October. = Reinvestment plan
available.

© 2019 Value Line, Inc. Al rights reserved. Factual material is obtained from sources believed to be reliable and is provided without warranties of any kind.
THE PUBLISHER IS NOT RESPONSIBLE FOR ANY ERRORS OR OMISSIONS HEREIN. This publication is strictly for subscriber’s own, non-commercial, internal use. No part
of it may be reproduced, resold, stored or transmitted in any printed, electronic or other form, or used for generating or marketing any printed or electronic publication, service or product.

(F) Each share of Class A is convertible to one

Company’s Financial Strength At++
Stock’s Price Stability 80
Price Growth Persistence 95
Earnings Predictability 95
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