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Earnings per sh AB
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CAPITAL STRUCTURE as of 11/30/18
Total Debt $3481 mill.
LT Debt $3466 mill.

LT Interest $190

Duein 5 Yrs $750 mill.

mill.

(24% of Capital)

Preferred Stock None

Common Stock 1,573,797,545 shares
Class A shares: 315,024,752

Class B shares: 1,258,772,793

as of 1/3/19

MARKET CAP: $122.6 billion (Large Cap)

Leases, Uncapitalized Annual rentals $491 mill.
No Defined Benefit Pension Plan

19014
14.7%

20862
15.1%

24128
14.1%

25313
14.6%

27799
15.1%

30601
15.6%

18627
14.7%

19176
14.5%

52500
19.2%

32376
15.9%

34350
15.9%

36397
14.3%

39220
16.0%

Sales ($mill) A
Operating Margin

3237
1906.7

335.0
2133.0

373.0
2223.0

438.0
2464.0

518.0
2693.0

606.0
3273.0

303.6
17341

335.0
17274

850
7650

649.0
3760.0

706.0
4240.0

741.0
3974.0

710
4175

Depreciation ($mill)
Net Profit ($mill)

24.2%
10.0%

25.0%
10.2%

25.5%
9.2%

24.1%
9.7%

24.0%
9.7%

22.2%
10.7%

30.7%
9.3%

26.7%
9.0%

21.0%
14.6%

18.7%
11.6%

13.2%
12.3%

8.1%
10.9%

20.0%
10.6%

Income Tax Rate
Net Profit Margin

7595.0
4458
9753.7

7339.0
276.0
9843.0

7666.0
228.0
10381

9700.0
1210.0
11156

8669.0
1199.0
10824

9642.0
1079.0
12707

55178
4411
7825.3

6457.0
4372
8693.1

10800
3000
13000

9667.0
2010.0
12258

10587
3471.0
12407

9094.0
3468.0
9812.0

9000
3400
10000

Working Cap’l ($mill)
Long-Term Debt ($mill)
Shr. Equity ($mill)

18.7%
19.5%

21.1%
21.7%

21.0%
21.4%

20.0%
22.1%

22.6%
24.9%

23.8%
25.8%

21.2%
22.2%

19.1%
19.9%

48.5%
59.0%

26.5%
30.7%

26.9%
34.2%

30.3%
40.5%

32.0%
42.0%

Return on Total Cap'l
Return on Shr. Equity

16.9% | 14.5% | 14.4% | 16.0% | 15.5% | 15.8% | 17.5% | 18.7%

Other

Other

CURRENT POSITION
SMILL

Cash_Aséets
Receivables
Inventory (LIFO)

Current Assets
Accts Payable
Debt Due

Current Liab.

2017

6179.0
3677.0
5055.0
1150.0

2018

5245.0
3498.0
5261.0
1130.0

11/30/18

4041.0
4346.0
5388.0
1791.0

16061.0
2048.0
331.0
3095.0

15134.0
2279.0
342.0
3419.0

15566.0
2574.0
15.0
4689.0

5474.0 6040.0

7278.0

4% | 21% | 27% | 26% | 28% | 29% | 30% | 27%

22.3% | 25.0% | 27.8% | 28.0% |Retained to Com Eq 44.5%
21% | 27% | 31% | 32% |All Div'ds to Net Prof 24%

BUSINESS: NIKE designs, develops, and markets footwear, ap-
parel, equipment, and accessories. Sells products to retail ac-
counts, through NIKE-owned stores and the Internet, and through a
mix of independent distributors and licensees in numerous coun-
tries. Offerings are focused in six categories: running, basketball,
the Jordan brand, football (soccer), training, and sportswear. There

is another product line for kids. Has about 73,100 employees (in-
cluding part-timers). Swoosh, LLC, owns 77.5% CI. A shares,
16.7% CI. B; officers/directors, 3.9% of Cl. B; The Vanguard Group,
7.8%; BlackRock, 6.1% (7/18 proxy). Chairman & CEO: Mark G.
Parker. Inc.: Oregon. Address: One Bowerman Drive, Beaverton,
OR 97005. Telephone: 503-671-6453. Internet: www.nikeinc.com.

Earnings growth at NIKE should
eclipse the 10% mark on a year-over-

Sales
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year basis in fiscal 2019 (years end
May 31st). The November-report was
overwhelmingly positive. Sales and earn-
ings topped expectations, and manage-
ment sounded an upbeat tone for the sec-

Fiscal
Year
Ends

QUARTERLY SALES ($ mill.) A
Aug.31 Nov.30 Feb.28 May 3

Full
Fiscal

1| 'Year

2015
2016
2017
2018
2019

7982 7380 7460 7779
8414 7686 8032 8244
9061 8180 8432 8677
9070 8554 8984 9789
9948 9374 9570 10328

30601
32376
34350
36397
39220

ond half of the campaign. Footwear and
apparel receipts led the way, while the
digital platform continued to blossom.
Comp-sales figures were also impressive.
The Street keeps a watchful eye on North
American figures, and the top-line growth
there of 9% did not disappoint. Moreover,

Fiscal
Year
Ends

EARNINGS PER SHARE AB

Aug.31 Nov.30 Feb.28 May 31

Full
Fiscal
Year

registers in China were ringing at an in-
creasing rate versus 2018's level. Year-

2015
2016
2017
2018
2019

.54
67
73
57 46 .68 .69
.67 .52 .67 19

37
45
.50

45
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49
49
.60

1.85
2.16
2.51
2.40
2.65

over-year gains in that country came in at
a robust 26%. On the heels of such mo-
mentum, we think earnings should come
in at $2.65 a share for the current fiscal
year.
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Efforts to push harder into China are
evident. Yes, recent economic data com-

2015
2016
2017
2018
2019

14 14 14 14
.16 .16 .16 .16
.18 .18 18 .18
.20 .20 .20 .20

22

56
.64
12
80

ing out of this region is not ideal, but
China remains the world’'s second-largest
economy and NIKE has substantial room
for additional growth there. The National
Basketball Association is big in this area,

and the swoosh boasts a roster of its stars
as its sneaker pitchmen. Most recently,
NIKE has expanded its relationship with
Gridsum, a cloud-based big data analytics
provider in China. Consumer behavior will
be monitored across multiple channels and
the results should help the footwear titan
better target advertising and marketing
initiatives.

The Dutch tax situation is a develop-
ing story. In mid-January, the European
Commission opened an investigation into
NIKE's tax deals with the Netherlands.
The probe concerns two companies that
develop, market, and record the sales of
NIKE and Converse in Europe, the Middle
East, and Africa. If NIKE is found to be in
the wrong, it could lead to the swoosh hav-
ing to pay back millions of euros. While ex-
act amounts are unclear, and the compa-
ny’s finances would allow it to absorb such
a hit with relative ease, situations of this
nature do not help stock performance at
an already jittery time for investors.
NIKE’s good-quality shares are a time-
ly selection. However, longer-term
metrics are not currently favorable.

Erik M. Manning January 25, 2019

(A) Fiscal years end May 31st. (B) Diluted

earnings. Excludes nonrecurring: ‘03, (25¢);

late

available.

March.

share of Class B.

(D) Includes 21¢ dividend paid December
(C) Dividends historically paid in early January, | 2012. (E) In millions, adjusted for splits.

'07, 2¢; '08, 8¢; 09, (13¢); '13, 1¢; '18, ($1.23) | April, July, and October. = Reinvestment plan
due to tax law change. Next egs. report due
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